Why Can’t I get a Ballpark Number on Life Insurance?
Paul Deibele

Insurance Professional at Action Financial Strategies, LLC

This is a question that a lot of people tend to have. We are all used to having forms of insurance to cover
necessary needs, such as insurance on our vehicles and homes. The term itself, “Life Insurance” - has
insurance right in the name, so you may be quick to assume that all insurances work the same. A person
finds quotes and picks the best price that fits their individual needs based on the company with the “best
deal.” Some even go as far as swapping insurances every year, shopping for the best price. While that works
for some coverages, it is not quite the same realm for Life Insurance.
Life insurance is a different kind of animal. Yes, it is still purchasing protection on what we hold dear, but
the requirements necessary to obtain insurance are much different. First and foremost, Life Insurance can
only be taken on ourselves or someone that has meaning to us. Most often, it is our children, spouses, and
other family members that we choose to have protection on, in preparation of the worst that could happen
during their lifetime. There are also those who own a business that may take out insurance on their key
employees (those that are vital to the success of the business.) So, it is not just family, but the reasoning is
still the same: we want to make sure that if the worst were to happen, those left behind are not left holding
an empty bag.
Life Insurance is most definitely a “piece of mind” decision.
Yes, an individual could just as easily risk it and perform
everyday life activities without having insurance in place,
but the risk greatly increases as soon as you start a family
or a business. If the worst were to happen, do you want to
leave your family or your business in a bad spot, trying to
figure out how to pay off debts, cover major expenses,
and just live as a family, minus you?
So why are you not able to get a simple ballpark figure for a
Life Insurance policy? Life Insurance requires a much more
in-depth review of the individual being insured, be it yourself or someone you hold dear. Life Insurance is
not a one-size-fits-all type of policy; every individual seeking a policy needs to go through an underwriting
process to determine if insurability is an option. Underwriting consists of two parts: Financial and Medical.

1. FINANCIAL underwriters essentially ensure that you are
able to afford the protection you are applying for. Your financial
health is taken into consideration when deciding if a person is
insurable.
2. MEDICAL underwriting reviews your health via height,
weight, blood pressure, and blood work to check on whether
you are insurable. This is a check to make sure major health
issues are not being undisclosed.
There are many variables that are researched before a policy decision can be made or any concrete pricing
can be offered/quoted. Note that it does not necessarily matter which insurance company you decide on;
each requires the underwriting process. Thus, finding a “deal” in the Life Insurance world does not exactly
add up, like it would when shopping for car insurance.
Life insurance plays an especially important role
when it comes to future planning and goals. Not only
are you strengthening your financial foundation by
protecting yourself, your family, and all your assets,
but you are also creating a legacy for those you care
about. The plans you make today to protect who
and what you care about will continue through their
life, allowing you to pass on all that you have earned
throughout your lifetime for them to continually
enjoy. Would you really want to start down this path
by shopping for a “deal” or a “ballpark number” for
something that you can leave behind as your legacy?
SMRU #1877590

www.a c t io n f in a n c ia l s.co m

